You are required to Calculate:
(i) Capital employed.
s (ii)v ‘Capital owned.
- (i)  Liquid Capital.
. (iv) . Working Capital. '
" *'ANSWERS TO EXAMINATION PAPER 2016

8

. SECTION A

'1. A) what is meant by vision 2020 Umurenge program?

- "‘Answer

“As VlSlOﬂ 2020 Umurenge program (VUP) is an integrated local DeVeibpl‘ﬂbﬁt program to
‘accurate poverty eradication rural growth, social protection.
% Key words:-poverty reduction
' - Social protection
‘-job creation
" -financial accessibility
b) leferentlate demand from supply

g ‘Answer b:.

-Demand is the quantity ofa product llmt the consumers are willing aﬁq ablc to buy in the
: ‘,‘marku at a given period of time.
o -Key words -willing and able to buy
g -quantity of product asked
-goods and’ serwces
p While ‘
-Supply is the quantity of product that suppliers are willing and able to bring to the
- market at a given price.
. -Key words:-to bring
L -to offer
-the seller/producer
-put/deliver/distribute
-to supply/to sell/to give
~-product ‘
, 2 Explam three technlques of collecting information
» ""Answer2
‘ “-A Questlonnalre isa research ihstrument consisting of a series ofq%ﬁﬂﬁdﬁ and other
prompts for the purpose of gathering information from the respondém
~ -Interview: is a conversation between two or more people. Where questiofs are asked by
. the interviewer to elicit facts or statements from the interviewee

| | --_Qbéerv‘ation: is a way of getting data by watching behavior events or noting physical
. characteristics in their natural setting.
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: .,~Observatlonal research :( field research) is a social research techniques that involves the
 direct observation of phenomena in their natural setting.
s ‘-Documentatnon set of documents provided on paper or online or on digital or analogue
medna such as audio tape or cds..
~..Itis written information for a read projection, or technical perfnrmlﬁg,
samplmg technique
.- «Group discussion /focused group
o Experlmentatlon
.Measurement
| ‘.‘Malili'ng
3. ‘Mention any five obligations of a trader
~ Answer ‘
- —Reglstermg at the trade register
‘ "-Regularly and correctly be in possession of obligation trade document
- -Paying due taxes, EBM
: -'De‘clﬁrihg legal marriage and divorce or separation contracts
_.-Use of legal measures and weights
;o -Declaring oneself legally bankrupts
-Avond selling harmful/expired products

i -Avo:d unfair competition - ‘

' Protect environment :
-Avoid illegal activities/smuggling
4. Describe any four factors that influencing savings
- ”_A‘nSWe‘r4:"‘
- -Future interest
:People attitude towards saving
- -Inflation ‘
* -Level of income/revenue
A' ~-The rate of interest

i

o -The level of income /revenue when income is null savings does not exﬁst

“The rate of interest: The high interest corresponding to a high remﬁherwibn of savings.
_-Inflation: People prefer to buy from now what they will pay more expensively later .In
this time the part of saving decreased in other to buy goods.

-Government policy ‘

-Avallablhty of ﬁnanclal mstitutions

2 -Level of education

X —Polmcal climate/security

‘ ““““-Culture of savings

~...-Margin propensity to consumers

“-Age structure
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- “-Price level

.. -Level of advertisement
" -season
- -Level of monetarisation

5. List :iny five documents for declaration of goods in customs
‘AnSwerS

B -Packmg list.

. -Commercial invoice

. rAir transport letter. ‘ '
o -Arrival note ‘

‘ -Vehlcle transport document

: -Transport letter

-Certificate of ongm
-Vehicle inspection certiﬁcate

¥ ‘;Import license
. <Analysis certificate

7 -Bill of ladmg/alr way blll
—Transport Invoice

6. Explain briefly three types of commercial discount
. Answer6:

~ -Trade discount: An amount or rate by which the catalog list or retail price of an item is
" reduced when sold to a sellers profit margin and usually varies directly with the quantity of

. the item purchased

Or

‘ A Diécount on the list price granted by a manufacture or wholesaler to buyer in the same

_trade. .

Or

" -“dee discount is the sum or percentage deducted from the list price of commodity

"a“ilo;wed by manufacturer, distriblitor or wholesaler to retail or by one eniefb‘rise to

| ‘another in the same trade.

Or

Trade discount: a discount from the list price of a commodity allowed By ﬁ manufacturer

. or wholesaler to merchant

" -Quahty discount: An exceptlonal pre-agreed reduction on sale price in order to take
account of quality defects and non conformity of the sold item.

~ -Periodic discount: This is a reduction of all operations carried out with certain customer
" 'during a determined period.

RE: “:pffer to a buyer in return for paid a bill owed before scheduled due

~Cash discount : It is a reduction by the creditor to the debtor or an jmwtm that a seller
ate ttw seller will
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"usually reduce the amount owed by the buyer by a smaller percentage or a set dollar
- ‘amount if used properly. . i
" 'Cash discount improves the day’s sales outstanding aspect of a busiriess eash conversion
"+ cycle. Forexemple a typical cash discount would be if then seller offered 2% discount on an
‘i‘nvoice due 30 days if the buyer were to pay within the first 10 days of re receiving the
" invoice.
' ‘-Prompt dlscount This is reduction given to customer who their purchase before the
 normal payment deadline.
"-Grace discount: A grace period is a period of time durmg which a payment can be made
or late performance can occur without incurring any late penalties fees or interest.
For example If I have a loan with a payment grace period of 5 days ,and payment was
05 requlred by August 15 and you did not pay actually make the payment until Augiist
19 sthen you would not be charged any late penalties of fees because you made the payment
s*‘with_in the specified grace period.
"' 7) List any four uses of a balance sheet
" Answer
"It is a tool of planning.
| ~-It shows the current status of the business.

RE ‘;-It reveals the amount of money owed by the business to other people and org; mi:a(um

i -It $hows the amount of money invested in the business. '

-I‘t reveals the information required by the users of financial statement.
-It helps to decision making.
-It'is a tool of indicting (Internal and External).

s ”-'Ijth“i“s a very of accountability.

~ 8. Mention any reasons which it is important to have a calendar of activities

C 0 Answers$:

It allows the proper use ofllmited time.

LIt helps in exploiting and following up the attainment of obiectives.

~-It helps in specification of time and place in which the activities will take place
-It reduces confusion in an enterprise.

: ‘..‘,"‘-It helps rank activities accordmg to priorities.

, 5It ‘hf”elps to show the person responsible for the work or activity or development /task.
" It helps in planning and budgeting in the business.

- -It helps to be organized and perform well.

9. With examples explain any three sectors of production.

. Answer
‘ -Prv”i‘mary sector: Involves gathering the products in their raw form which cay be used or

) they are or be produced further, e.g.: Agriculture, mining, fishing, ete.
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, -Secondary sector: It deals with products from the primary industry and tbﬁnstrming
- them into finished products, through processing Ex: handcrafts, industiy, ete.
-Tmlary sector: Involves provision of services. Ex: Transportation, bankﬁng, insurance, etc
.10, Outlme any five elements of a delivery note ;
. Answerl0:. :
" -Thenumber of. dellvery note. -
' -Thename of the supplier.
3 ‘-The number of order.
: -The article descrlptlon.
;' <The quantity..
n ‘,:,‘.;;‘-The umtary price.
" -Thetotal price.
" ‘Date and signature.
.'-Name of- recewer/buyer/custbmer.
“-Delivery condition.
o 11 Ment_‘i‘on‘ any four bank services
oo fd Answerll: ;
‘-Recelvmg deposn
L -Keepmg current account,
» -Keepmg a saving account
ale ~Keepmg a fixed account.
s -Provndmg safe custody of valuable assets.
i ,-Provnsnon of credit facilities.
- '-Money transfer,
‘. *—Fac‘il‘i‘tates péyments
L ‘-Exchange currencies.
- -Accepts withdrawals.
" ..-Keeping correction accounts.
. -Providing bank statements.
"f‘l“y‘*aTransfer or selling a financial assets.
- .-Providing evidence to shareholders.
e R SECTION B
: \‘ ‘12 A) Llst any three factors that influence consumption

ot ~ Answer12:
‘-Po'pulétion size.
".~The price.
o -Level of savmg -
"** -Fashion. -
.. -Antigipation/Expectation.
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~ ~The amount of income.
' | -The pressure of social group.
_~Level of taxes.
: -Government pollcy
: “-Taste and preference.
: 2 ‘-Hablt/past level of consumer.
‘.w-Cu riosity..
i V;"-Sex and Age
~Political chmate/Securlty ‘
~-Social and regions factors.
_-Seasons.
-Types of goods.
-Demand and Supply of goods.

‘ X ~-Geogra phical location.

"-Level of education.

- -Level of advertising.

~'b) Explain any six types of consumption. .
Answer b: ‘

v-lnleIdual consumption: Goods and Services are only consumed by one person.

. f ‘-Colleetwe consumption: Many consumers can consume the same goods or services at the
- same time without possibility of exclusion.
-Final consumption: Is the use of final goods and services aimed at direct satisfaction of
 needs.
' ! -Intermedlate consumptlon concerns raw materials or semi-finished proﬂucts that are

J  ‘ used ‘up transformed or incor poration the products process in order to manufacturer or
new. finished-product.

i, -Marketable consumption: concerns all goods that are marketable in nature, since are

‘ Vexchanged at a price covering at least their production cost.
" -Non marketable consumptiohi: concerns essentials services obtained freely or far inferior
price to the production costs.
: “-Autonomous consumption.
‘-Induced consumption.
13. a. )State five business impacts on natural environment
‘ Answer
‘y -Brmgmg goods and services near people.
. -Water pollutlon
" -Land pollutlon
' -Air pollution.
-Noise pollution..

.. -Deforestation.
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-The amount of income.
" -The pressure of social group.
. Level of taxes.
3 -Government policy.

3 j-Taste and preference,

i ‘-Hablt/past level of consumer.
‘.w-Cu riosity.
, “?,-Sex and Age
h "-"-Pohtlcal chmate/Secunty
“"ﬁf-Soclal and regions factors.

~Seasons. ‘

-Typés of goods.

-Demand and Supply of goods.

Bt -Geographical location.

" -Level of education.

* . -Level of advertising.

'b) Explain any six types of consumption. _
,Answer b:

R -Indwldual consumption: Goods and Services are only consumed by one person.

: ‘jC()‘"C’UlVL consumption: Many consumers can consume the same goods or services at the
* same time without possibility of exclusion.

y -Fmal consumption: Is the use of final goods and services aimed at dirett Saﬂstaction of
needs.

“Intermediate consumptioh concerns raw materials or semi-finished iﬂ'ddiﬁ&is that are

o ‘used up transformed or mcorporation the products process in order to manufacturer or

) , ".lffnew finished- -product.
i -Marketable consumption: concerns all goods that are marketable in nature, since are

‘ “Vexchanged at a price covering at least their production cost. :
l-Non marketable consumptiofi: concerns essentials services obtained freely bt‘ for inferior

price to the production costs.

3 ‘-Autonomous consumption, -

‘-Induced consumption.

© 13.a. )State five business impacts on natural environment

Answer
-Brmgmg goods and services near people.
h -Water pollution. ‘
? e —Land pollution.

o, -Air. pollutlon

-Noise pollution..
‘ ‘-Deforestatlon
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. -Vibration.
. ‘-Reforestatlon

~Infrastructure
-Soil degradatlon.
-Exhaustatlon of natural resources.

g -Dlsplacement of people.:

~ -Soil erosion.

; ~»Pay|ng taxes. ,
_-Employment opportunity.
~.-Ozone layer degradation.

-Global warming.

. +Distraction of relief. :
: b. Explain briefly the term SMART which is related to characteristics of goal.

Answer b:

--Specific: a specific goal has a much greater chance of being a accomplished than a genera}
- goal.
- -Measurable: Establish conuete criteria for meaning progress towards the attainment of

uch goal you set.

- Attainable: when you identify goods that are most lmportant to youi, you bégin to figure
out ways you can make them same time. You develop the attitudes, ab‘lities, skills and
financial-capacity or realize them.

-Realistic: The goal must represent an objective towards which you are both willing and

~ able to work. A goal can be both a high and realistic you are only one who can dedicate just
" _how, high your goal sheuld be.

-Goal should be grounded within a time frame with no time frame tied does it? There is no

¢ sense of urgency
‘14) a. Differentiate between budgeting from planning.

- vAhvs‘wver»14:
-Budget: a budget is a process of preparing a provisional and restrictive state of expenses
_ income to be realized during a given period for an economic unit. It is an accounting
: ‘element that shows provnslonal income and expenses of an economic agent (household, the
'state, etc) durmg an accountmg ‘year to come

While

: Y-Plaﬁning: is a mak‘de of resource management and allocation.

It covers the meamng of organization, the working out of global strategy fd dbtnin them
and creatlon of a complete hlerarchy of plan in order to integrate and coordinate activities
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- b State any snx steps to successful prOJcct plannmg
- o S R B o

‘Answer
-Every prolect needs a road map with Cleary defined goals that should not change after the
ﬁrst phase of the project has been completed. All shareholders benefiting from the out

‘ come of the prOJect should be named and their needs stated.
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